
YOUR OWN DISTRIBUTOR  

ACTION PLAN  

CIRCLES 













Month 1 Month 2 Month 3 

GET 5-7 Customers GET new 5-7 Customers GET new 5-7 Customers 

 
KEEP Customers 

 
KEEP Customers /  

Preferred Members 
 

DEVELOP 1-2 New 
Distributors 

Distributor Action Plan 



Using the Trial Pack Strategy 

> 500 
PPV 

1 New  
Distributor 

15 
Evaluations 

10 Trial Packs 

5 Customers 

1 New 
Distributor 

Love the “Taste” and “Share a Shake!” 

SET YOUR GOALS: 

 
• Wellness Profiles 

 
• Trial Packs 

 
• Upgrade to New 

Customers 
 
• Upgrade to New 

Distributor 

Work to achieve 500PPV, 5-7 New Customers, add 1 New Distributor, then Repeat! 



Month 3 of Distributor Action Plan (DAP) 

• Set a goal of: 5-7 NEW Customers 

• 2+ New Distributors 

• What do you teach your new team members? 

GET, KEEP, & DEVELOP 

D = Distributor 
C = Customer *This is an example for illustrative purposes only and is not a 

representation of what your business will look like. 
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DISTRIBUTOR  ACTION  PLAN 
Bui ld ing to  Act ive World Team  

 

 
 

 


